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938 UU Faanudeduasiinduliiuiousunsusin1siauy product Mvsnzaunsulandyamu
madamedayaiasuiiudunnsgiuieniu saunnssuiunsve (“sales process”) il

a =

Usgansnm@avsaiedesiunisvie product NldwsngauvsernUssunniugamu (“mis-selling”)
Inedineadedduszuuvimunliddinzndudeen dinans §uiendndoe) auve (nefiadnauny

o/ o = i.ldglj = & v v ¥ 1% A o o & qy
nsaavu (P) wazdiuztnisamu (10) ulutaf@edaduiamuies Suuduainnuddgadu
o & o P < 1 Y aa 1 [V % < O vo A a o ¢
el dnansdeailuurmssiumihifsdelaenssiugamu legidunadfndentdndueifvansaly
dnausbiungamu wazdudmuauguanugludaialiufuRnihalimwusiinisaauimuyas
WARAIYY

U 9

dilnnulmihnsiesgianinweseslutagtiuvesssuumsviendniaaiunaianu
Usgnauriudeyailiannnisnsivaey wudi Gaasdinisiiin mis-selling luszuu Feanwmerainlaain
VPUINGNe AUKTe Uag sales process lnglugaudanansiu wudn uilulagiu aiiginundu
= < o '@ a o aM oA ! Y a 'Y IS
nefeudu IC F1nuinn uindeadidiuau IC lidiganesonstiuinisuigamu nsanzlunsedl
YDISUIANTNIAYENTNTV8fIesEUI0g 19Tl unFunnuazs 19w Tn wagluuisanund
Aulgusnsludnunuann dawalyt IC fnatlunstivsnisgamuliasunniuneu e1aiinisesune
o ] o § wa v v a Aoy v 1 Y a
product 88135ULse auvihlvidilemangasuazdndulaamulaendslaivinla product ag139uria3e

wennil Fanudn Mmslasunsaeneaanuineiu product TvsiiinTuiugaly
Wigas SUAAINTIINIEUIUNTEREINITEUUAILARREN FINA1N karAuYIeTIenadlilll

Usgansnmiiesne wu geenlilidneusalvinaus product Tnd 9 fudanasegamuasiiiosme
mnansiagivemaivainvanglunisdeansivauuey wideyanauvielasuiuidiuiun wae
Lildegluguuuuninlady vseinsdeasvanetunaunitaylufsruuisusasay Jwe1avinlviauuey
lgsudayaneainmdeuniennumuiedsuliandundls Wudu densdeanshifiussansnm
auedshianunsalasuteya product Nasudiugnsies Wuwslinuueainainuiaaudilaly
product waglianusneSurednuasuazaadees product kAgamula
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UNUI

Jadedrdnydnusenisnile e IC uesedinaiiuiaudilaly complex product

wae derivatives embedded product L1 structured notes #51815 Basel @aludlagiu IC i

% [ 4 . . < 1 dyr.f | 1 1 < % 1%
wann3ng (single license) agiuAuang product nauilidudulve oe1elsAd ndnansves IC Ay
wannsngludalalinsaunguillenmaeafiu product walllagaziden Jae1adawali IC A
wanninggaiianuiauinlaly product liliiigane Uszneuivluswiandulng Timuinisves
product aglianududoutudn Al vn IC Gallmnuiiuguilivisme e1admwalvlianansadila
wagAnmu product Tvial o waillaviu

Tughudaany wuindamuiingAnssufivarnvans Tnengugamuinluinliveusuuay
liregaulatoyafilowme damunguifasu high net worth fidaulngjasmulu complex product
wifaglsiveusnudoya wisinaziluandeludsiirumsuen wasnguiasmu high net worth figsfivia
nauiianlavglimdaya (eager to know) uaznduilumnedestloutoyals uenand Sefindudamu
sulwsifidndedeyanns intemet Feiinginssufiveustu Auah wWisuifisudeyaanuans ) unas
shemuies aealsin wadnssulnemluvestiaamudinlngifinsinuamsvnnaneuunuas 9 (search

for high yield) walilaAnwiesa product Wineusi Bnviaveuasuiiesssezdy linsentnds
mseauveNTNRUNITaUlussaze Tanginssuwarldudumgbiamuuianinug
Audlalu product ag19us1a3e wazeadionawuly product MaUsEn ldwsnzaudunuesla

wenani nannasidagiunddnauldderuiieaiu sales process Tuursdunoudang
ldgensuiungfinssun1samu (behavioral finance) vesamuvingans wagdinalntesiunis
mis-selling lallleswe

dinanudaldsIuTInUIEALANE 9 9INANSTIATIEREAINLIAADLYBITTUUNITUNE
wanSauslunaemy Weflazthsnuivusaunamiiedestifinrumsnzanlumu §O7 wilutagm
1#n3990 uaziivszavsambeiu Tnefuuafandndn nalnmstiostu mis-selling fiffiantiu dosende
1) msivuadszan IC Wilanumanzauiuaududauves product Tunaayu 2) My
$1wau IC Aifiaunmidngszuu waz 3) sales process fifluszansnm Suduinnvesnisususs
dninautluassdl
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Il waranuI Ty wazingUszasatun1susudsananina

dlesandninnusjmisfiazainalndeaiuiliiAnns mis-selling luszuunisue
product lunaiayu lay 1) dasuiniadeniunisamu danuianudilaludnuaedifyuas
AMLAEIYRY product Waganunsaamuldenadosiutimmensamuuazdneamlunisiu
pudess 2) aurneisuuifismeuaziinanm asnsalidoya product uazlimuuzih
Hasuldgniesiazivingad uaz 3) sales process aanndaaiungAnTIURAMY dUsEANTAN
wazlosiunisifin mis-selling l¢ drinaudafiumsimuauumiamsuiulsmdninasifgitu
Usztnnauwiguas sales process ¥a3 product Tusaianu Ineimuauszinan IC Imngauiu

'
1 d

AdudouemsIEns maiinduu IC igunmdigszuuiteliifismesonslsuinisun
Ay uaznsUUUS sales process TriiiusyAvSn masusinszuaumaneunmsue (“pre-sales”)
NTLUIUNTT 2 V1Y (“at point of sales”) UALNTTUIUNNTNGINNTUY (“post-sales”)
AIBEN9LTY

pre-sales: nsgUMsTIzaiadliauedauiaadlaly product
wansruumsayiliiulalihaunedienuarmausafivangauiunisue product

LaagUseLny

at-point of sales; MsliAuTEYAESUBENYUELATATIILABIYEY product
Taamuidilanounsinduleasmu Ussneufvaiansesdiaiedelidamuiinrusaudila
Tu product Iydetu

post-sales: nszUILMITITIAAUGUARATAUANANNWNTURTRNUYSS

AUTIY
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pannNNNUSUUI

diinnuiiumsuuusvdninasiieful ssnvau sLagNTTUILAN VAR
Tumananu Tudesiwiolud
1. s muauszan IC manzauduanududauvssnsnans
1.1 msuusUsean product Tunaiavumuanududourewmsians
1.2 msusulassasnsusziam IC Tmiliaenadsiulszian product au 1.1
13 wumsmssiunmaitesesiuaunglutlagtu (icense migration)
2. MIHRNSIUAY IC
2.1 N3UNILAU experienced staff Tdu IC
1) AauanURves experienced staff
2) MANgATNITOUTURALNANLN TN THBY
2.2 mssniunsldauvsluuiegsnssy
2.3 mﬁaWﬁ”’umaumﬂﬁﬁmsmaqﬂuma’[,umqqsﬂﬁu
3. M5UTuU§e sales process
3.1 NM5UFUUT sales process Wimnganiuaududouned product 1y 1.1
3.2 nsuna sales process 11Ul ANz aNAUAN YUz TRILABTHAR UTLAY

YBINNTUY
3.3 N5USUUTS sales process imsngauiuyussinnganu

lﬂl > s g
NANAIA19INN1SUTUUTIU

danans (Hvrendndoe) laun usenuanning uEndan1s usevmannindurenti

Fau1eniigamu (Uaw.) SUIAITWIAIYE (5W.) wazusenuseiugin
- auvrednnuianudilaludssnvasansiinududuie wagldwuiismese

NS IAUINHAY
- AINANATENTUNDINUEIAYUBINITHAIUIUTE AN N INUBINIZUIUNTFRATAUALE

Yo harlinnud1AyiunsmiuguanisiuinTveIruYIeYaInuLes
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Koannandudl laun UsEndanis usenmvanning surnswiaived

Hoonuanfausiiinszuaunssesulumsdeasuardsdeteyaliuadanans 1wy davinteya
(flyer) iReaffudnuaizuazanudssdfaues product Ingeglusuuuuiidlaineg iieldurdesiiotaels
mnansanunsaesuelvigamuilsials siufan13dnnseusy (training) ey product liidanans

v
NAINU

e —

wie product aeaadesiullmunensamulasfnennlunsTuANLLEYS

)]
Lo
iy

v o/ o

uldsutoyansuiiu waglivilvidAgyiin (mislead)

IS =]

uiliesesdlenglunsdesdeya ieadeanuianudilaly product ladedu

1
@SPpe @SPpe ee
DV D
Lo Lo
2SS

YBULYANIS bYUIAU

mnansargeensandue oA uSEnnanning uTEnInn1s vaw. s, uaruIem

Useuin

9424913a191A1931UsEN1AANAUIAUTY

Usenaeanmelulssuna 3 ¥a9U 2559 Tnedinalgusruludn 6 waudahl
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driinnudiumsUSuUTaNNAeIAEIAUUSLAMALY DAL N TTUIUNNTUENAN T 9]
Tunaayu frleluil
1. Msmmuauszan IC Wmangauiuaududouvansians
finquszasdiiovhlsk IC frnuinnuanmsamsnzauiumsuie product usagUseuam
LﬁaLLﬁlmﬂ@wwﬁwuamﬂﬂWﬂaa IC (fhpgnauu IC 7lvne complex product #ifidnweae embedded
derivatives ms#paiieuiReniiu derivatives #ae Wusu) Inefinuamdlunisufudsmdninast dail
1.1 N5uUsUsznn product Tuaaianuaiuaududouvesnsians
WiolmAneudaauday dhaudiuasiruanisutsssnmn product
Tunaayuidu 2 Ussiom dail

(1) asransiliidudou (plain) waz/vm3e As1asNgamulanuduLAg
lun1sasyuuda (common) leun

- AFIENTYU UIBNTIANTNLAN YULARIENTIETIY

Ao a Yo o A . a
- anamidndaudsdunislasutisentvindu senior debt WazAULEDIUDS
M31EN3EeATIATIElaRN ability to pay ¥3837n credit risk U89 issuer TINTMINEAN VLAY
HEPRHEIIET

- newUTIMNamUlY traditional financial products (WU U As1@ENTWL)

(2) asrasnaududau (complex) waz/w3aLdeegs (risky) laun
- derivatives #39¢31a15%13 embedded derivatives
A A a = ! . a a

- A31E N ANTIENTTAUESINNTT senior debt Lag/13eAINES
Y949 31875aU1503AT18MN credit risk IATIRE1RLT UARDINIITUININANUFLARNIZHIVDS
AsansUsEneu aufwmsansiliiiveya rating

- neuTINamuly non-traditional financial products (19u 1" Naad)
wseillaseaininmsinenanuwnungudousinuinisidilavesiamu vielunemusiuiamulunsias
PPN . a d' 1Y) N
V3 credit risk gaUIBATIATVIAINUNUNIUNG
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(%
Y

ATIHITYUNTD
AsEINEN AL
ARNENU

derivatives %59
M51815N3 derivative
embedded

518157l

NBINUTIY

K . v &
Vel nswUaUsEam product aansaasulanunisne fsil

(1) plain/ common (2) risky/ complex

Wi, warrant
REIT

Infrastructure fund

straight bond
ASIENSHERLAEANS issuer Tu
NSLanRUALNBUMULA
(callable)
n3revialviansamuly
NSRS UTNSEAUNDUAIAUA
(puttable)

unuUasanIw (convertible)

Money Market Fund (MMF)

NONUTINATIANIN
NI UTIUNEY
NOIVUTINNY

NoUTIUAYH (index fund)
NowUTIM ETF

[

futures, option, ¥ufouNus (structured

notes), Derivative Warrant (DW)

a

ANENVREUAS
unrated bond
perpetual bond
psansniiadneny (hybrid)
#3181370N (sukuk)
securitization

M31819 Basel I

PP 1 YY)
- neaniReulun1sinenanauunundudau
(complex return)
- gold fund, oil fund
- npausnulguigamulunsndauly
nauUsEinApuIn1AgURUIlYe > 60%
299 NAV (GMS fund)
o aa
- npauTIniulsvgamulunsansnd
guAuANLLTBRORININTUAUNEINNTD
YU > 60% V83 NAV (HYB fund)
- hedge fund




o

nan

V. s1gazivgananinunnuIulge

1.2 nsUsulassadreussian IC Tosi
dineumaiauenisulasuan IC malassadnessioluil
(1) IC dwmsumsiaueisualviduziinisaamuly plain/ common product
I$naiin Tnefesaourundngnsiugiu
(2) IC dmsumsiaueviswaglvmuugiinisamuly complex/risky product
o IC Viaawjﬁwé’ﬂqmﬂu (1) uin NUseasrvsiausvIensIasiungy complex/risky product
W IC anunsaidenaauldluusiay module muUssnnasansiivugossaueviy Tnglisuluded

aauluyn module Aadl

1 derivatives kagms1a1snal futures, option, swap, structured notes, DW

embedded derivatives

2 complex/ risky bond n31a199lfe8anNS, unrated bond,
perpetual bond, hybrid, sukuk, securitization

LLarMINgs Basel
3 complex/ risky CIS gold fund, oil fund, HYB fund, GMS fund,

N8y complex return Wag hedge fund

Extra session* — DW only

wnewie*iia DW 1 extra session iesaeiu IC va.ivewawigiiulay DW

il fnansdeelissuulunismiunuUseanves product taenanasiuamauts
Yo3AUYIEALlATEIaUsEIAN IC Tniel WU AUANE structured notes AasaRUNIUMENEATNUg 1LY
(1) wazaeuriu module 1 Tu (2) wa WJusiu

9
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1.3 wwameamsaliunisivesasiuauglutagiu (license migration)
dinnuvalauowInansALiunsiesesuauuglutagiu Al
(1) msuhsunmseusy

sty product iruweanunsoveliegudimulaseadis IC license Yaguu
witiloUSulaseainelmiuan product tuweglumuan risky/ complex product (Wu asansuilnesans
. I3 v v Y o P v v v a o
31875 Basel gold fund oil fund 1Wusu) TiAuviediFuniseusuieaiaausaadlafgiu
product Wi ¢ WisLA Lesanluuaaz module Va4 risky/ complex product azfliilondntuiag
azldgaNINNI AN Useneuiuung product Adeandu product Tl 1w hedge fund azdsliiae
anussailembilundngnsifuunnou

(2) NMSNSUNISVAEDU

nselu product Neuvgliiansaneliniulaseasne IC license Yaqiu
W IC naanu Adagtuanunsavglaiismhuamunnussam wilianunsauneiuvsensiansnile
U ¥ . ] ¥ . 1 . 3 L%
mnUsulaseass license vl IC nasvwavdosnatenty IC Usziam plain/ common satiu T IC

nesuiTuM AR UINEIIUY wagnsasuil liteldauauds dauiaraiuainsanasiaue
18 plain/ common product lﬁvqlﬂ‘dismw
at9lsnA eannansznuivauuslagiu Jseygnlinuiedegiudasnse

UjuRnihilasiely wisisadndunisidrsuniseusulivdnadanisluseunisreongesruuisuaazsne

4 ¥ < IS
LLawmaaﬂmLmLaiamﬂiu 29

el LieliAnemdnauinAusuiasUssvdeadisunseusy uay/view

naaauoylsung veagU license migration AueusazUsTIAaases el

License UJagUu License anulaseasnelvid U _

Plain + Complex Module 1-3
IC aa9au Plain + Complex Module 1-3 =
IC nannsng Plain + Complex (Module 2 tag 3) Module 2,3 + DW -
IC deyeyn Plain + Complex (Module 1) Module 1 ﬁu+%ﬁ+wmﬁl
IC noInu Plain + Complex (Module 3) Module 3 Wi + il
IC aansviid Plain + Complex (Module 2) Module 2 Y + v
IC 518159 Plain - Wil + e

v dnnuiiumsenidn IC Tavelen Wesnndeqiulififudune feunavud foRmiaiuga

" analaseesns IC license Tl IC ynsweeeeesondy IC Uszian plain/common 3ewililaill IC neayu IC as1answil wa IC asransu "
mulassastagtudnsiely



nan

V. s1gazivgananinunnuIulge

diinnuiumsuiuUsmdninasifsfussavauslagnsr U SeRanSuT
Tunanayudeelud
2. MausIuAUYY
finguszasdifiolvsnnanaflauneifisanesensliuinmsdamu dwalifamuldsu
Fuuznagnslimsnnnaunelfegaiuiuasdussansamandeiy Ssztwannisiin
mis-selling & Tne$utssmaninassilu 3 Foq fail
2.1 N58NIEAU experienced staff Tsidu IC

a

drinnuduiuiinuddguesyaainsvesiinannifediuaziiusyaunisal
Tunsfnsiauagliusnisgndilunisiaweie product saufuAuwenduszezaIuIu uiealiaUassn
nvilildanunsarunsnegeunangnsdniunisvennuiureuiluauneld Fudumsilalingy

uARaRINaIaNNsaNveey1n.du IC plain/ common 16 lneaglasuiiiesnsaien 39 experienced

staff fananasonddeuladsdl
(1) fpsilnauau R
(1.1) WugBsinansusziiundni Sdnenmiisanelunsiamundy IC
(1.2) 87y 50 Yudysaituly
(1.3) fivszaunsallunisiadenayliusnisgnanlunisiauevienin
Tunmayusufuaureslitiosnd 10 U vl wilsdesusesusraunisaifindmfesasunuiuses
Tnegfisunaammmesuiin’ nuiesussssdnuzauluneandeniidaauieatulszaunisel
yhaouiiiAeades
(2) shumseusumdngnsfidiiineusensy Taefineasdeavemdngns® feil
(2.1) ﬂaﬂmiﬁug’lu
(2.2) npspdeuiiAentes wagnmslyiduuzihnsamuivnzas
(2.3) rufuazngszidouifeniundnning
el Foudnlidl post-test iileTamudlanendinseusy uassnansde
Joifiunanismageuues experienced staff uazree (eusaianaaeuviuiivielasiiian e
lumsydegeuusazteuunitunid veaeullu paper-based)
(3) FInaeRBIMAUAUANITYINUYBY experienced staff agnalnadn
(@) nsbirnuiiureulilafndyaains wn experienced staff a198na1NAINaNS

nslesuanuLiuYeUfIna1rAugnaY

HMunsalfasunulildnssunisg@idunaannuvesuidnbivuundidonsusname visil lansaldnmsiusesmnimihoulnenswesdiudveld
assaraieniundngmanadeudmiuduuzihnsamumundnnindvesguddaaiunsimumanuinanau aaravdnninduisUszmnelne (Ts)
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2.2 mssnviunsidauvigluunegsnssu
drdnanuiiudy ssnssunmsueAunbeamuiulifinnusndundamusedlasy

AuuzihnsamunauuedmIsiasunsHeuiulianansanseyilalaglidesinuauue
ae9lshd desniiudmiunsdinsvefunibeaiuuesnawusuiuszezey (LTF) waz
nesuTIATENALTN (RVF) Faftumslidnsiasnssviriuaune esmndamuiodldiy
fuuzihanaunslumadaaeudn semsddnsumisamuvesiasuiudulumudeuly
flagldsuavsusglovimenSmudinsuassmnsivuniel

2.3 MIanuAdUNITIWIUINsIngAauYIluuegInssy

o w & vy ) Y a Sy vy

drifnauiuasiiinisantuneunisiiuinisiasauie lunsaliigasulad
N15%0%91 (repeated sell) lngillumsdensausn gawuladnisinseuazlnsumuusinanAuIsua)
wazdaegneluieutiuaniungamugensawsn ielinsliusmsminzadluns g lay
andumaudilidndu

Y 1 = ' v d’lj goj a v L4 A v L4

Mg nstlgnANduIngeTinaayus A eludUav vieaesdUann 813

[

a & Y] & %% a av 1 a & Ay X o &
W"i]']ﬁm"la@‘l]']ﬂ%u@]@umﬂﬂﬂf\nqLﬂUﬂqﬁiﬁﬁﬂaﬂﬂaL@Illmlllllﬂ’ﬁLiJafJULLﬂaQVLUQ’]ﬂﬂﬁﬂLLﬁﬂVH}:laQV]usU@ PNU

- uvglidnludeseduiednuauziasaudesidfyuniamulneaziden
\WuATIINamUTe L NgawuAgamuILilannvuzuarAUFIY0s
NOIVULE

- nselilu product ngy risky/complex a1akidnlusodligamuasy
TuluUSUNsUANULERIEN WeRINEAMUTUNITIUANULESIEATRELUAT
WszAeaImU [Jusy

atdl3hf dmsudeyaniinauasuwdamietinig update Wuusedn wu fact
sheet uaw fund performance AUAEdiAsEininlunIsLanIIgenas Lalideyasina1iun
AENVRH
Y 1 Y

12
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3. M35UFuU§e sales process

Ao s Dy = Aa a a )
TingUszasAiialidinansdl sales process NiUsEaANTAW aunsadesiu
M5 mis-selling lnsfinalnuazin3osiosre o NelvnszuiunsdealsvesinasnuaAuwIedl
ANMSUITdRAliAugaRsa AL Uzdugamulavansaudy saiinsaiaesesdionvieli
o = o 1 o = = vaa &£ = I3 Y]
Hasuiianuianudilaludnuasuazanudeed product Magaswulang@u tnedussinundn
dl U U d’l
NAgUIulTs Asu
3.1 N15USUUR sales process liwangauiuaududauvas product luda 1.1
diinanuiiualsusuls sales process 9nszUUNTS tnauuseandy
1) pre-sales 2) at point of sales uag 3) post-sales lAEAINUAMIINZAUATLAMUTULTDUVDY

product fg

3.1(1) nsadnsLaueve plain / common product

know your product: aumesedinnuiainudilaly product WWuee1d Feimualidnig

o o .. a Y} ' & o2 ° “]ng v ¥ 9 L. eLy v
99 training LAEIAY product 881 UUUIZEIEND ™ §OBN product ABIYA training 1AM product

TuAFMNa1e wagAINaednldl in-house training ABlALAAUUIIYBINULDY

O  psdevi flyer™: foon product Saneu flyer agudnuaizuazaandesdifues product naugndn
1 =~ v A [ < = ! 2/ a ¥ £%
Wmane (target market)! wazUszunm IC Nanansavgls dielluaieslevislvinuuie 1) e3uiedeya product
wigaulddenasiiaanudiladau 2) Sulalddnaueuis product lignnguandthune waz 3) Wageuledn
auludanunsawaweuie product Wle
el vndnanslszasdazidugdavines seaiiauedeyaligndenasliialuandeyaiifesn product
lodavinlivselvideyald
know your client: auesiesdinisvih customer profile Inefigaianudusiinuvesiacmu (customer due

diligence) UszilluszAuanudsdlunisamuigamuaunsogeusuld (suitability test) waglviduuginfanesnnig
A UNAaNATBINUTEAUAINLAIUBIAMU (asset allocation) Liiaas19AHATENTNAINTTIHUNTAUlALA
Fasulumseata@asusn liddamuazamuly product lafna@esiuia MMF Tudszname™ uaglinuniy
Joyananain 9 2 U

P R gy ==y = === == &= =y = o T o e e A
7" wneme: nsdgasularsunTUTEiiuandesluszaum lneaunnglalinuiztiniUewiuns asset allocation
Foardldnaiunisadyuued product IllseRuANUFsEININsERUANNEsTRawueanUld 1l fawmuniuay

deslarinunn widsanansadenamuluulatiem basic asset allocation (U <10%) W1 IC e5uensemiunTg

lngTsoulaialvigamudnlaladnnisamuly product Milansdesgelu desldifudndiuinimunly basic asset

P ]

allocation (lunsidaegs Aslimsiiundi 10 %) Wudu !

~

! nsfmueliiesn product sey target market ¥@4 product wazdeansliruviesunmuanifunasiludiuves product governance &g hearing saly
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at point of sales

wan fact sheet igamunsadiiiunisiagdsaulanviliiulalaingaamulasuteyalu fact sheet nou
MIaU waensdinfinsuan flyer widasuasseadu flyer Nlidnwauzanuiinivualu pre-sales

AN179TUILNIANYAULLALAIUFEIAYVDY product Litelvfawmuiinnudilanounisamu™™

IW: #INLAA material event 1891394

14 . 3 A o
BAINANIENUYDY material event fa product NuULEUD
HANTENUS® product NAUVIEULEUD LU ATIE1TNEINUAIYUBIIYNNTENUIINNTT downgrade BUGU
ANNUNTRNRYBIUTEIMANAMU LHBIINANEIATEFRARNAAUYIAAINWEITY UTENdan1T (luguskeen
NDIUTIN) AOTIATIZVHANTENUABNDUTINYBINY UardTslunsilawmedayanansenulidamuiunsiu
wagdesdeansteayadinandlvidiinasiuniu wenauuelglaiveyalunisesureligamuneunisdndula
asulunamusIdang

Y Y 1Y = = ] o a
Ividaya fund performance uifamu (hsfinsauenenesusin) InewSeuisunanisiniiua

Y9INBIUTUNBMUTINAUY Begninleglunguine i’

msﬁ'lﬁ’ugLLam'i’Lﬁ’U'%msmaaﬂummammaa (self-monitoring) "*: gnansdadliinnudaiu
NIINTTUUMTINAURLAAUYIERENMLN AN Fagay
" 1958UUN"T call-back client %38 client survey @4su transaction ﬁ?jmﬁ'm WU NSUINMIRAY
901y videmslvuinmsifanuiildazuuuann suitability test f1 uiUszasdazasulunmansiianm
Heseglusziuiiganitaziuumesau (risk mismatch) vionsliuinsgasunsaiiidunisauee
Basel Il 4139 hedge fund
u mﬁmiﬁﬁwﬂaamuﬁﬁwLﬁ?iaﬁaLﬁihmz;imm’sﬁ]mi‘l,ﬁu%ﬂ'ﬁsuamusma (mystery shopping) tHufu
Taglunsdiinuin fimsiauevsnemuitlivangauiungy target market fananaagdesnsindey
g Taudladesidunmstulamuarumingan uasndomndnansdimslnddatuganuannn
floan product faifu FafeshnnuguanIsiaueme product Wy senwe Fo¥eadeu Muugiangnéd
Hudhu leudsderoon product wazitelvisulalsindinisiausune product slenga target market @l
Aanlaly product

Linaustilaglalldvesuldnunsdinisiauaane ASEAN CIS
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3.1(2) nsAIN5LEUBYY risky waz/ 138 complex product

- = = N oY ] a A &
1189970 product nquiliianudsisedudeuinnniiund vseenaiy
product ailumananudsiamudslifinnudune Wy Hedge fund Fefinnudnduidesinug
ax Y | a A gva P = = &
sales process fidtunuIINNIUNG Weliiulaladnauneliaumanzauiiageie product I wag
Aasuaziauinnudilaly product dneunmsdnaulanu

pre-sales

MNUANN sales process nsal plain/common product AL

Tl

» designated sales person™: AINANNABIISTUULAZNTEUIUNTIAEAREaNAUUBTITIAINS

AMINEILNTaLREINONIazYY product Uselan complex/ risky et
» knowledge assessment ": auredesUssiuanuimiuamnsalunsamuresdamuiiazamuly

risky/complex product TunzaniaziaueduaUssinniivisli

-

\

mnanreiszuulumsussiliuanuiarauaiinsalunisamuresamundaaunazmviizan g

#915041910 3 Yade Taun 1) psfnwn wu MR, US1153350a vise 2) Usvaunisalvitnuiniedes

[ [ [ & A A 6 1 . . [ %
fundnnindvianisamulunainyu v3e3) Ussaunisalaay 1 weasulu Derivative {usu

aedl3Af MnamuldiunsUssduusuduindanulssasdanasamu aunedesiuiintoya

aana1abilu customer profile Wumnang1u wasaszvindsmiiinagsiesasungliniiug product

N e e e e e e e e —m—————

wnndndn welidulalaidamuiinudilalu product egauviasaneunisindulaadyu

e e e e e e e = e = = e = e e e e = e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e e

at point of sales

fisianfiuann sales process nsdl plain/common product laus
> \fiaudn product fiannudesgs waz/mse dudeauninndtung

[ o i g a .
> LUUaIUINSUNSIUANULES AUUABINALAZDTUNY key feature & key risk U843 product M
wuuasusunswaudssigamuile warligamuasunusunslukuvasnusunsuanudes
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at point of sales

Tnd

» video clip, visualize presentation "™ : ns@fidu risky/ complex product fifidnwasfiavias

fanuenunnmsesuelvigasuiinla loun Basel lll, hedge fund fianatssesldiniasilonse

dodu o Wuduitelinnuianudilaundamulaietu wu video clip, visualize presentation 1usiu
» 85U worst case scenario flenaiAntuldneldauuigruiivnzanlifamuiunsuieg n3di

\Ju risky/ complex product Nifldnwazfieivwazinueinuinisesueligamudily laun Basel lil,

hedge fund

> damuvisetuiinnistdduuzdn: daifu 5 Yduudiuivihganssu Tesludusndeafiuludnuned

4 Y o W a ¥
wiaulvidntinausengle

vanew; - drinnuiinnsanendnnsliiamuihnuunaaeuming (knowledge test) usliinsasiiotiulunstinnuiamuunuis
donndeiungAnssuuinnd laun wuvasu video clip

- nsdlnsiaueve Basel lll way hedge fund dtinauazlifmuainfesliusniswuy face-to-face wagdl senior officer
1 review LiosmnealiimnganlumaUfdamndnaadentd model SulunslidnistamudaneliAnussansamiuiu wu
msil call center Fafupueiiu designated sales person ﬁmmimmmmiaﬁaﬂﬁﬁﬂmaua‘uWEJ Basel Ill iag hedge fund

Tnetaniz WWudu uenanid drdnanuldfmvualid self-monitoring lun1susuusanasimausvsiogudn
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Pre-Sales

At point of sales

Post-Sales

V. s1eazideananinaunnuIulys

&34 sales process mwé’nmmsﬁﬁﬂ%’uﬂga

training & Flyer

designated Sales person
suitability test + basic asset allocation

knowledge assessment
1an fact sheet
asuwanwzuAZAUEBIEAY YRS product
uwdstiaya material event #i91agderansznuiu product

WWaud product tHesgazedudouninnitung

LUUAIUNUSUNSIUANULE Y

fund Performance
dony/ Juiinn1stianusin

self-monitoring: call-back client, mystery shopping
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3.2 MsUneu sales process USUTH AU ENNUAN WS VDIUARS
NANAIILAZYDINIINISUNY

(1) n38d product Flasdnuyarinisget warlagtudamuilenldiemmnisue

online waz/%38 mobile application loun nasyusaueng o drinyuiiuashidinalsufifing
\neuei sales process NMvuAn1Y 3.1(1) vive (2) ududnsdl lageausuTsnmmsesuuuuln
WigauAUteIIenIsuell ey

- 154N fact sheet wagn stidaya fund performance: ALVl weblink %38
Yoanaduilazyilgamuasadiluguteya fact sheet waz fund performance ¢

- mIeduednuazuazaIdssdfayYes product TEamuils: delviideya
asUdnunziazaAssdAaues product (M flyer/fact sheet) 13lu website tiolvigamu
ansaiaudeyafinaila

- mMsligaamuasunulubuuasnusunsuaades: 3Ll pop-up AHeY
dAtMUBUUAINNSUNIIUANIELY Wi lHamueu wazsunsuanudsdaunis click
U tick-box Mg Tuns v Wudu

(2) n3ed risky/ complex product N5iN15¥p18lunaInnannsne Lawn DW,

(%
v a o v [

futures lngdnuaieaas product Ae Lokamuiladydasawsnidiazaunsavisenisteueodla

paearIal ety WeliAneumzanlunesUfon dinnudaduaasTidiines sales process
dl o U o a ¥ :.’I a v dd’j G’Jl 1 0o U d’l
Anmuaay 3.1 usuldlaeatunisiinsunniuseulunsdadnyd@ensawsn widmsuniselu
asasie o Wrmnawfiarsandliunisauanumingauiazasnsaliusnisungnale

Aa o a

(3) N5 risky/ complex product AanwasALAELarinLeINkANITaSUIETA

Fasnudila lown Basel lll, hedge fund dtinsuiiunistildveamnisvefiviligamuldnunie

waneiuauwe wazlasuAugivseasuaumniveasdoiuauneldlagnse Wy avsuians
yndlvd vieenalivownansmeduivinligamuaunsainsoruauueld 1wu Tnsdwit Skype
VDO conference fudu e85 drfneudiudn product ngutienalaimanzauiioslhaueue
NugaIme online Tnatawzagsbslunsdondausn Wosamlu product fisnudnnudilaiios

Wigaamueuuasfinudoyasiing q medieununsiasuiiadesuiainaug
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3.3 NM3UFUUgs sales process Tnmsngaunuussiangasyu
(1) dawmuaartu (institutional investors: II)

driinanuiiug damuantudiudu regulated entities Jafiaug
ANNANTAIUNTAMULAMEAWLEY T§1UENTRUTIALTOTUNAYIANUSAAIINNITA UL
anunsaguanuiedld Juiualslilddeniinarivianuniiieady sales process andspuldiiy

N15LEWNY product WAKAWIUUTEANY

(2) gawmuselug (high net worth: HNW)

Hasnu HNW wuseenleindu HNW iduiifuaaa waz HNW Ay

v 1

Aasnusegesiil wealth gv dmsudasu HNW Tiuifiuaea drdnvueugisliliddasiunm

Y 9

a

\Neniy sales process andaduldmniamuaazanslunisdunsesdiamuies (opt-out) agelsha

drinanuiiuasdindlildinas sales process fu HNW Miludasusiedeose esanudazdu
HAunTgIuen1sRiuas uwionadaiinuinnnudilaly product Nzamuliiisane lnaany

ﬂfjmlaﬂ risky/ complex product

ae13l5An Fananefanaiintindlunisyin KYC/CDD #48093inseuiun1susnssuud

fulaladanunsassudinuNLYinsavesnm sulsyleguiluriase viserisuanseyiimsunula

aesgndetiayiuszansnin

(3) Wawusegey (retail investors)

k% 1 d‘d . Y
HAUs18geenilnus1u (vulnerable investors) A3slasy
1% ' = avy v = ' = o [ o Aaa o
ANUANATENNNTIINTAUNG laun favorgfienauinndt 60 U udasidunguindiiudiuiuuinly
msamu uanaduduieugavine Jalimnzaufivshduvisununawuly product diAnudess
gwisedudau Minandadedddanusedaseilunsbivsnmaduirvwazinauedudid
AL iugamunguil lngenafiansaiunssuiumsiisianudanueu deeauy
aseszuuligdanisane visewamihduanuuludidageunishiusnsvesauwiednasein gsnssu
Y93 vulnerable investor ﬁmmmmzamuazgﬂﬁmﬁ’eﬂﬁ N308351935UU post-sales monitoring
o | I a o . Y &
nsslsanarituiivay 1neagyiinis call-back client nquawmuiinnsg
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